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something about it. Step back a
minute. Is it political posturing to
think that the intelligence agencies of
this country that should have legisla-
tion that should be passed every year
not be passed for 3 years?

I am very disappointed. I say this not
in a mean or argumentative way. I am
terribly disappointed. If the Presiding
Officer, other Senators on this floor, if
I ever as the leader came to one of you
and said: We are not going to let the
intelligence bill go forward this year, 1
think my caucus would tell me what to
do with my suggestion. But apparently
the White House has more sway than
the American people to this group
across the aisle. That is really too bad.

The PRESIDING OFFICER. The Sen-
ator from Ohio.

——————

MORNING BUSINESS

Mr. BROWN. I ask unanimous con-
sent that there now be a period of
morning business with Senators per-
mitted to speak therein for up to 10
minutes each.

The PRESIDING OFFICER. Without
objection, it is so ordered.

—————

MEDICARE PRESCRIPTION DRUG
BENEFIT

Mr. BROWN. Mr. President, Ameri-
cans as much as any people on Earth
have a sense of fair play. That is why I
believe 3 or 4 years ago, when the Medi-
care law was passed literally in the
middle of the night in the House of
Representatives, where the Presiding
Officer and I served at that time, by
one vote—the rollcall vote was Kkept
open for 3 hours, arms were twisted,
calls from the President and pleas and
all kinds of begging on the House floor,
and who knows what else—that is why
people were angry with the way the
Medicare law passed. They were also
angry especially because of the sense of
betrayal they felt with the Medicare
law that clearly was written by the
drug companies and for the drug com-
panies and by the insurance companies
and for the insurance companies.

In fact, that Medicare law meant as
much as $200 billion in extra profits for
the drug industry and meant as much
as $70 or $80 billion in directed sub-
sidies for insurance companies to en-
tice—the word our friends used—entice
those insurance companies to write
standalone Medicare prescription drug
coverage.

Americans know the score. Ameri-
cans understand much about this whole
Medicare law. We all understand the
major employee groups typically in our
system negotiate bulk discounts on
prescription drugs. Americans also un-
derstand that the VA negotiates bulk
discounts on prescription drugs. The
VA, which ensures millions of our Na-
tion’s veterans, will go to the drug in-
dustry, company by company, and ne-
gotiate on a drug formulary, negotiate
a price that gives the Government pay-
ing for these prescription drugs for our

CONGRESSIONAL RECORD — SENATE

Nation’s veterans a discount of about
50 percent on average, the same kind of
thing that large insurance companies
will do. But under this Medicare law—
again, written by the drug companies,
written by the insurance companies,
pushed through because of the lobbying
force and the advertisements and all
that the drug industry did and the in-
surance industry did—Medicare is pro-
hibited under law from negotiating
bulk discounts on prescription drugs.
That is a prohibition only the drug in-
dustry and their friends in Congress—
and they number many—could love.

When Medicare has to pay higher
prices for medicines, dollars are taken
from taxpayers’ pockets and placed di-
rectly into the pockets of the multi-
national drug industry. For many
years, I have taken bus trips with sen-
ior citizens to Canada, when I was in
the House of Representatives, from my
northern Ohio congressional district.
We drove up through Detroit to Wind-
sor to allow senior citizens to buy pre-
scription drugs at a discount of 50, 60,
70 percent because the Canadians have
a system where they negotiate drug
prices directly with the manufacturer.
It is the same drugs, the same manu-
facturer, the same packaging. The only
difference between the medicine sold
here and the medicine sold in Canada is
the price.

That is the same in country after
country after country. We pay two and
three and four times more for prescrip-
tion drugs than people in any other
country given the same drug, the same
dosage, the same manufacturer. It is a
great deal for the drug industry and a
bum deal for consumers, especially for
senior citizens and for taxpayers in our
country.

Medicare is the single largest pre-
scription drug consumer in the coun-
try, and jacked-up prices jeopardize
Medicare’s future.

The legislation we will consider to-
morrow ends the prohibition on price
negotiations. It takes the handcuffs off
Medicare and enables Medicare to ne-
gotiate price discounts—the Kkind of
discounts Medicare should receive,
given the huge volume of medicines it
purchases.

Medicare is a system with more than
40 million Americans in that system.
That kind of bulk discount buying will
save billions—tens of billions—of dol-
lars for American taxpayers and for
senior citizens.

The drug industry, however, has
taken to the airwaves, as it always
does, and gone to Nation’s newspapers
to fight this legislation. In the Wash-
ington Post today is an example of an
outrageous kind of ad the drug indus-
try has written: ¢“89% of Voters Oppose
Government Negotiation of Medicare
Drug Prices.” That is what it says: ‘89
percent of Voters Oppose Government
Negotiation of Medicare Drug Prices.”
That does not even pass the straight-
face test. I hardly know anyone in
Ohio—a Democrat, a Republican, an
independent—I hardly know anyone
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who does not think the Government
should use the bulk discount process of
negotiating directly with the drug in-
dustry on behalf of 40 million Medicare
beneficiaries. Yet, they claim, in bold
print, in a full-page ad that costs tens
of thousands of dollars—not much for
the drug industry, to be sure—that
¢89% of Voters Oppose Government Ne-
gotiation of Medicare Drug Prices.”’

If you read the small print, it says:

Majorities of Democratic, Republican and
Independent voters do not want the govern-
ment negotiating prescription drug prices
under Medicare. In fact, 89 percent oppose
government negotiation if it could limit ac-
cess to new prescription medications.

Well, no kidding, if it limits access,
then they say they do not like it. But,
of course, they do not. And, of course,
because of high drug company prices,
we are seeing limited access to pre-
scription drugs.

How many times, I say to the Pre-
siding Officer, in New Jersey or in Ohio
or in Nevada or in Jowa do we hear sto-
ries from our constituents who have
decided, because they cannot quite af-
ford the drugs, they are going to cut a
pill in half so their prescription will
last twice as long, or they are only
going to take a tablet every other day,
even though they are prescribed to
take it every day, so their prescription
lasts longer? How often do we have to
hear that?

That is the issue of access, that too
many seniors, too many middle-class
Americans, too many low-income
Americans simply cannot afford to pay
for their prescription drugs because the
price is so high because of the drug
companies, with their billions of dol-
lars in advertising, with their hundreds
of millions of dollars they spend on 600
lobbyists in this institution. There are,
at last count, over 600 people paid by
the drug industry to lobby this Con-
gress. There are only 535 of us here in
Congress; 100 in the Senate, 435 in the
House. They have more than 600 lobby-
ists to talk to us. These most recent
ads are particularly offensive.

Allowing Medicare to negotiate lower
priced medicines will not reduce access
to medicines, it will increase access. If
we get lower priced drugs, more people
who have these prescriptions will be
able to fully fill their prescriptions so,
in fact, they will get access to drugs.
That is why lower prices for Medicare
mean lower copayments for seniors,
and that means increased access to
medicines.

That is why AARP supports allowing
price negotiations. That is why the Al-
liance for Retired Americans supports
allowing price negotiations. That is
why the Committee to Preserve Social
Security and Medicare supports allow-
ing price negotiations.

The drug industry, again, stooped
pretty low with this misleading poll,
and then with this very expensive—
tens of thousands of dollars for this one
ad in one newspaper in the country. I
wonder if there is any line the drug in-
dustry would not cross when it comes
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